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Home Buying / Selling 




From Janet Wickell,
Your Guide to Home Buying / Selling.
FREE Newsletter. Sign Up Now!
Taking a Final Look at Your New Home
Nearly all home buyers do a formal inspection when they buy a home, but that's only one of the critical look-sees you should do before closing. There's the pest inspection, which uncovers existing or previous wood-eating insects, and there's the final walk-through, your last chance to make sure the house is in the same or better condition than it was in when you made your offer. The final look is an important step that you should never ignore...read more

Tuesday July 12, 2005  #
Home Buyers with Unreasonable Expectations
I'm getting on a bandwagon here, so if you don't want to hear it, you might want to move on to the post below. 

Buying--or selling--a home can be stressful, so maybe that's why it brings out the worst in people. Folks who are usually pretty reasonable too often take the process of negotiation personally. Sellers make poor decisions because buyers hurt their pride by presenting a low offer--they don't stop to remember that they do exactly the same thing when they are buyers. Buyers get upset that sellers won't negotiate. 

Repair issues are at the top of the list when it comes to negotiation breakdown and unreasonable expecations. You'd be surprised how many buyers use their home inspection as a "want list," asking the seller to update everything the inspector mentioned in his report. 

Say your inspector noted that the dishwasher is older and may not have much life left. Well, it works doesn't it--and wasn't it obvious that it was an older appliance when you contracted for the house? If it works, it is NOT a repair issue. Ditto with roofs with older shingles. You might have to replace them in a few years, but if the roof is currently a properly functioning system it is not a repair issue. FHA loans might not fly if the shingles are aged, but it's still not a "repair." 

There is no perfect house! No matter what price range you are in. And owning a home means ongoing maintenance and repairs--that's a given. It's not difficult to spot aging components, so make an offer appropriate for the condition of the house instead of expecting to change the terms after the contract is signed. 

Read your contract, and if you don't understand it, ask someone who does to explain it to you. It outlines your options for repair issues and probably states which systems in the house should be in working order at closing. 

I'll get off my soapbox now--and next time I may rant at sellers. In the meantime, here's an article that might help you understand your contract contingencies--including repair issues.
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